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Resale

Clear out your clutter, earn a little:
let Al sell your things for you.

10 prompts to make ChatGPT, Gemini or Le Chat
your resale assistant: it prices the item,
writes the listing and helps you close safely.

Free for the SYSTINFO community

Swipe - systinfo.org - systinfo.ai - blog.systinfo.ai



systinto): GOOD TO KNOW

An assistant,
not an expert.

Al writes a compelling listing and estimates a price in
seconds, from a simple description. Since 2026, some tools
even read a photo of an item to identify it and suggest a
price. But it sees neither the real condition nor the

rarity: three reflexes before you post.

® A price is only a starting point

Al works from averages. Condition, brand and local demand set
the real price: confirm with two or three comparable listings.

® Your data stays yours

Never put your full address, ID document or bank details in a
listing or a message. A first name and an area are enough.

® It can invent a detail

A wrong feature in a listing means a dispute at handover.
Reread: describe only what you actually own.

The good reflex: Al writes and estimates, you check the item and price before you post.
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svst)-;rf% THE METHOD

Ten prompts,
five steps.

Reselling an item does not require being a shopkeeper. These
10 prompts turn Al into a resale assistant: it prepares, you
post and you close. Change the words in brackets to fit your

item.

Every prompt follows the same recipe: Role, Context, Task, Format.

Copy the structure, change the brackets.

01

02

03

04

05

Price it right
- 2 prompts

Write the listing
- 2 prompts

Photograph and present
- 2 prompts

Reply and negotiate
- 2 prompts

Secure and close
- 2 prompts
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G PROMPT 01 - PRICE IT RIGHT

The Fair Price

PROMPT TO COPY

Role: you are a second-hand resale expert.
Context: | want to sell [item, brand, model], bought
[price, year], condition [good, needs repair].

Task: suggest a realistic price range for a quick sale
and for a patient sale.

Format: two prices (quick, best), the reason in one
line, and three comparable listings for me to check
myself.

What you get

A credible starting price, not a guess. You know what to
list at, and how low you can go.
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G PROMPT 02 - PRICE IT RIGHT

The Profitable Sort

PROMPT TO COPY

Role: you are a garage-sale organiser.

Context: here are the items | want to sort [list], my
goal is [free up space, earn a little].

Task: sort each item into sell, give away or bin, by its
likely resale value.

Format: a table (item, advised action, estimated price
if sellable), from most to least profitable.

What you get

A sorting plan in seconds. You focus your effort on what
actually pays off.
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G PROMPT 03 - WRITE THE LISTING

The Listing That Sells

PROMPT TO COPY

Role: you are a second-hand listing writer.

Context: | am selling [item], condition [X], reason for
selling [Y], strong points [Z].

Task: write a clear, honest listing that appeals and
reassures.

Format: a catchy title, a 5 to 6 line description, a
closing line on the terms. Simple tone, no superlatives.

What you get

A clean, reassuring listing at once. You post without
stalling on the first line.
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Ts}i'nfo. PROMPT 04 - WRITE THE LISTING

Found First Try

PROMPT TO COPY

Role: you are a classifieds keyword specialist.
Context: my item is [exact item, brand, model, size,
colour].

Task: list the words buyers will type to find it.

Format: an optimised title under 60 characters, then 8
keywords to slip into the listing.

What you get

A listing people actually find. The right words put you in
front of the right buyers.
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T-‘»fi'nfoo PROMPT 05 - PHOTOGRAPH AND PRESENT

The Photo That Reassures

PROMPT TO COPY

Role: you are a resale photo coach.

Context: | am selling [item] and | shoot with a plain
phone, at home.

Task: tell me which photos to take and how to nail them
without gear.

Format: a list of 5 photos to take (angles, details,
flaws), plus 3 mistakes to avoid.

What you get

Photos that build trust. A good picture sells faster than
a long text.
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The Clear Spec

PROMPT TO COPY

Role: you are a spec-sheet writer.

Context: here is my item's info [dimensions, material,
year, accessories, flaws].

Task: lay it out so the buyer has every answer at a
glance.

Format: a short bulleted sheet (features, condition,
what is included), no filler.

What you get

Fewer questions, more sales. A buyer who has seen it all
hesitates less.
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PROMPT 06 - PHOTOGRAPH AND PRESENT
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G PROMPT 07 - REPLY AND NEGOTIATE

The Ready Reply

PROMPT TO COPY
Role: you are a courteous, efficient seller.

Context: a buyer asks me [question, e.g. availability,
best price, condition].

Task: write a clear, friendly reply that moves the sale

forward.
Format: three short versions by profile (in a hurry,

hesitant, haggler).

What you get
The right reply without spending your evening. You stay
professional even as messages pile up.
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T-‘»fi'nfoo PROMPT 08 - REPLY AND NEGOTIATE

The Calm Counter-Offer

PROMPT TO COPY

Role: you are a level-headed negotiator.

Context: my price is [X], | am offered [Y], my lowest
acceptable is [Z].

Task: propose a polite counter-offer that protects my
margin without scaring the buyer off.

Format: a short message, a simple justification of the
price, and a way out if they refuse.

What you get

A calm, winning negotiation. You defend your price without
losing the buyer.
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G PROMPT 09 - SECURE AND CLOSE

The Scam Detector

PROMPT TO COPY

Role: you are an anti-scam advisor.

Context: here is a buyer's message [paste], they propose
[payment method, delivery].

Task: tell me whether anything looks suspicious and why.
Format: a green, amber or red light, the warning signs
spotted, and the cautious next step.

What you get

A safeguard before you get trapped. The classic scams
become easy to spot.
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Ts}i'nfo. PROMPT 10 - SECURE AND CLOSE

The Smooth Handover

PROMPT TO COPY

Role: you are a safe-transaction organiser.

Context: | am closing the sale of [item] by [in-person
handover, shipping].

Task: give me the checklist so everything goes well,
payment included.

Format: a list of steps (place or packaging, safe
payment, proof of handover), and the line to say at the
end.

What you get

A clean close, no nasty surprises. You get paid and hand
over the item with peace of mind.
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Tsfi'nfoo THANK YOU - HAPPY SELLING

ne sentence,
a big thank you.

These cards are offered to you, with no ads. Our only
reward is your appreciation.

Give us 30 seconds

Take a moment to thank us on one of our networks. A public word,
even a short one, encourages us to keep supporting you, tip
after tip.

Scan to join us and thank us

WhatsApp Mattermost LinkedIn Facebook
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